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Recognized Enterprise Leader
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The Best Threat Research in the World

35+ Years of Threat Intelligence
Leadership & Deep Domain Expertise

@ Powered by Disclosed Protects Up To
DOMDIA 0
703f 0 19,000+ 1,070 96
Vulnerabilities Internal & external vulnerabilities days ahead of a
threat researchers in 2024 patch for ZDI

vulnerabilities
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Massive Opportunity From Installed Base

$8.6B
Total Enterprise ARR
Customer Opportunity** $7.3B
Incremental ARR Opportunity From
Our 25K Large Enterprise Customers

$1.3B

Q3, 2025 ARR*

* Constant currency: 1USD= 153.77 yen. Non-GAAP and reference for internal management : ’ T R E N D o
5Trend Micro Inc. ~* Total enterprise ARR customer opportunity based on internal analysis of existing customers s



Land & Grow New Enterprise Customers

ICP

Driving new logos
Focus on and

Outcome-based programs (e.g. DFIR)
targeting
(ICP) across key verticals

Verticals
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Growing Small Enterprise

Vision One for MSPs
Strategic MSPs Have Adopted Average ARR*
Now Selling Cyber Risk Exposure Per Partner
Vision One Management (CREM)
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Large Enterprise Recurring Revenue

$1.1B°

+3% YoY
$869M** -
B Non-Vision One Perpetual
Non-Vision One Subscription
$332M Vision One Platform
-28% YoY
$432M $412M
+74% YoY
$60M
Q3 Q3 Q3 Q3
2022 2023 2024 2025
* Enterprise ARR at constant currency: 1TUSD= 153.77 yen. Non-GAAP and reference for internal management ‘ b ] g
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Large Enterprise Platform Attach

VS — 112K 53-2025 Platform Highlights

—\/ision One Attach Rate

$412

Million

2020 2021 2022 2023 2024 Q3-2025

* Large Enterprise ARR at constant currency: 1TUSD= 153.77 yen. Non-GAAP and reference for internal management T R E N D g"
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1 cyber Risk Exposure Manaqemgnt

Security Operations

The Power of the Platform

36% 80% 1X

16% 92% 2X

11% —90% 2X

37% 94% 8X
¢’ TREND¢
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Solution Growth with Vision One

B 1 Solution
B 2 Solutions

Platform Expansion 3 Solutions

[ 4+ Solutions

3.1 ] —

Avg. solutions/
customer

Q1 Q2 Q3 Q4
2022 2023 2024
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Cyber Risk Exposure Management Solution

4300+
Platform Expansion
Solutions/customer with
6.4 Cyber Risk Exposure Management
GA 399 Platform Customers on
0 Cyber Risk Exposure Management
Q2 Q3 Q4 Q1 Q2 Q3 Q4 Q1 Q2 Q3
2023 2024 2025
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Enterprise Vision One Expansion (NRR)

136%

121%

Vision One Platform
106% Non-Vision One Perpetual
91% Non-Vision One Subscription

Q1 Q2 Q3 Q4 Q1 Q2 Q3 Q4 Q1 Q2 Q3
2023 2024
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Innovation Drives Growth
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TrendAl Vision One Ecosystem
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Growing Our Strategic Partnerships

Selling Across Other Major Marketplaces

adAWS
aws S
am C

$2.4B

Driven by AWS

Partnership” @ k\/nd r\/l E

NVIDIA.

Growing Key Partnerships

.|II
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2026 Go-to-Market: Driving US Growth

Large
Enterprise

Volume
<$50K* r

Small
Enterprise

201@2025 Trend MicroIne. + Frtarprise ARR at constant currency: 1TUSD=153.77 yen.  Non-GAAP and reference for internal management

Retain & grow existing
customers with a vertical focus

* Public Sector * Health & Life Sciences
* Financial Services * Technology, Media &
* Industrial & Energy Communications

Acquire & grow smaller
value customersvia a
focused channel
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2026 Go-to-Market:
Driving US Growth

Account Solution
Manager Q Q Engineers &
Architects
Customers

Forward Q ‘ Customer

Deployed Success
Engineers

Technical Support, Business
Operations, Marketing
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